
 

 

 
 

ACCOUNT MANAGER ROLES at BWH DRINKS 

 

2024 has been an exceptional year for BWH Drinks with numerous high points including attaining the No4 
spot in the Harpers Top 50 Wholesalers awards. 

With more ambitious plans for 2025, we seek talented and passionate Account Managers to join us on our 
quest for continued market share growth in the ON-trade sector, with a particular focus on London. 

BWH Drinks is an independently owned, leading drinks distributor, based in Maidenhead, operating an 
unrivalled delivery service across the Thames Valley area & West London.  

Established over 30 years ago, the company has evolved into the fully composite wholesale business it is 
today supplying in excess of 3000 products to well over 600 venues. We work closely with many of the 
best brands in the business to offer an extensive product portfolio across all of the drinks categories. 

We understand that our customers are as diverse and unique as our products, so we ensure we work in 
partnership with them to provide a personalised, efficient and reliable service whatever the type of venue, 
with every base covered. 

We’re looking for enthusiastic and experienced Account Managers who can demonstrate a good 
understanding of the licensed ON-trade. Living on patch is a plus. The roles will primarily involve winning 
new business across your designated geography, and then securing, maximising and maintaining those 
accounts for the long term. Freedom to also work with your network contacts to win business across our 
other supply territories. You will be friendly and engaging and have the ability to build strong relationships 
with both customers and brand partners alike. Excelling in customer expectation, offering trade advice and 
ongoing sales support are all part of the added value that makes us shine compared to our competitors. 

Job Title: London Account Manager, within the M25. 

Responsible To: Sales Director 

Key Skills & Qualities: 

• Experience in the ON-trade. 
• Strong communication, networking and negotiation skills. 
• Ability to plan and generate own leads and prospects. 
• Collect and analyse customer data. 
• Build and maintain long-lasting relationships. 
• Good organisation and task management with attention to detail. 
• Ambitious with a strong desire for success and achieving targets. 
• Astute business acumen. 

 
We offer competitive salaries and generous sales incentives with the benefits and allowances you would 
expect in such a role. 

If you’re the Account Manager we’re looking for, then please send an up-to-date CV to Mike Andrews at: 
mike@bwhdrinks.co.uk . Please include some covering words explaining how you would complement our 
team and contribute towards our success in 2025. 

We look forward to hearing from you. 
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